nangms : inu:n1svigdinsugnlulddnvie

SELLING SHIL

FOR NON SALES PERSON

“ ilénasmnuanisvie nsifsiosdosvisoti

nangmsliinunzAu GRINeoTeuAuNISYIg NMSAIaaNATNYKUANNAMAKLY INDINUIRUANY:IA:YLUDIAIUNISYIE

Anu:Nasvagdulunaovii ~

namaaululnmnawn Pandemic nnssnomaunaum|Uaaunaunsua 09Ns: uoumsmussnonu’(nununumwa’[naannaaanu
amumsrunldauulu muuuaousunvoaaoﬂnswmmmsldauuuUaawhanlau\ﬂulnm duwafiuunaNsvodouAns
AsiouinisiUasunJadna: Up Skill IMuidiuiielodnsanuinaitiusiolU na:ifinnoiudediu

nivlunnu:NovAnsAaunsTANATUNUYUARaINS A MNW:NMSVIE Uulod Byo19nadrolndnaueniiliidayapainsurein
KUoBvUNlnUIUKSerauUnu doundonsinfevaiuisnadwsielatinuovAnsialiunnion

—

Autiungo hanamsmsv*nUehnsuunna'\nsnIuInaaiunuvw $utiosulusnISusiu na:wugauARnuyARaINsAsiodlfisuN1s

WasunUas iwelAninteluusun na: nawsou souRuusARIa:AAUARRONISYIBRTiodluRNY:RTUde & nsuginluinelfSuuounUIenso
duwanunisviguinou

+

COURSE OUTLINE +

@ Effective Sales Consultant Mindset
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Managing Director, Growth Trading and Solution Co.,ltd.

a Lﬂoa L.J_ﬂ S h a._ n a CI S Us:aunasni : Customer Consultant, SCG Co.,Ltd.

Product Partner, SCG Experience Co.,Ltd
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