nangms : inu:n1sviedinsugnlulddnvie

SELLING SHIL

FOR NON SALES PERSON

“ ildnasmnuanisvie nsifisiosdosvisogn

Anu:nasvigdulunanovii

nangnslinun:nu gRiNeovediunisvie MspIagNATMVKUANNAIIKUY IVOINUIRUANY:IAUUSIAIUNISYIY

nanlau\ﬂulnmnaaun Pandemic nnssnomaonaum|Uasunaunsua oNs: uoumsmussnonu’(nununumwa’[naannaaanu
amumsmnldauulu muu||aousunvouaonnswmmmsndauuuUaawhanlau\ﬂulnno duwafivunaNsvosouAns
RAsiovinisiUasunJadna: Up Skill iIluidiuiielovdnsanuinaitiusiolU nazifinnoiudediu

nuuluAnu:NavAnsAouNsTRINATUNUYARAINS A ANWNISVIB Uulod Byo19nadrolndnaseiniiliidayppainsurein
KUoBvUNlnUIuKnSeraulnu doundonsinfevaiuisnassielatinuavAnsiaiunnion

-

Autiundo hanamsmsv*nUehnsuunnamsnlulnaa’(umuvw $utiosulusnISusiu na-wugauARnuyARaInsAsiodlfisuns

WasunUaa iwelAninteluusun na: nawsou souRuIusARa:AAUARRONISYIBRTiodluRNY:RTUd1e & nsuginluinelfSuuounUIenso
duwanunisviguanou

4

COURSE OUTLINE +

@ Effective Sales Consultant Mindset
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@ 5 Steps For Effective Consultative Sales Person
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@ Communication and Presentation
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Managing Director, Growth Trading and Solution Co.,ltd.
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Product Partner, SCG Experience Co.,Ltd
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