nangms : inu:n1sviedinsugnlilddnvie

SELLING SHIL

FOR NON SALES PERSON

“ ildnaamnuanisvie nsifsiosdosvigotn

ANu:nasvagdulunaovii ~

nangmstiinunzAu GRINeoTeuRuNISYIe NMSAIAaNAINYKUANNATMIKLY INOINUIAUANG:IA:YLUDIAIUNISYIE

namawlulnmnawn Pandemic nnssnomaanaumuJaaunaunsua oNs: uoumsmussnonuinununumwa’[naennaaanu
amumsrunldauuw muu||aousunvoaaannswmmmsndauuuUaawhanlau\ﬂulnno duwafivunaNsvodouAns
RAsiouinasiUasunJadna: Up Skill iIluidiuivelfodnsanuinaitiusiolU nazifinnoiudediu

nivlunnu:NovAnsAan sTAINATUNUYAaINS Ao MNW:NSVIE Uulod Byo19narolndnauonilidiypainsurein
KUoBvUNlNUIUKSerauUnu doundonsinfevaiuisnassielatinuevAnsiaiunnion
Audundo nanamsmsvwehhsuunmnsnlulnau'[umuvw $utiosnTugmISusiu na:iWuguRARuYAaNsisiodldsunisiUdsunUa

|wa'{mv1'[o'[uusun la: NTWSoU sounauuonnua nﬂunmnamsvwnnam|Uunnu.n1u0'w aﬂnsuunIu|nulnsuuauhmunsaauwanums
vaguInou

+

COURSE OUTLINE +

@ Effective Sales Consultant Mindset
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@ 5 Steps For Effective Consultative Sales Person
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@ Communication and Presentation
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Managing Director, Growth Trading and Solution Co.,ltd.

a Lﬂoa L.J_ﬂ S h a._ n a CI S Us:aunasni : Customer Consultant, SCG Co.,Ltd.

Product Partner, SCG Experience Co.,Ltd

Sinc 12 0.9. 67

CETEETEEENID msssuItey 4,800 un  (IUsouMBUaIwL)

11 ~ auBnAugs sudouaa 10 %
am = T - v
Y PUIBA aubnAug« 1,500 uin /U
E www.sbdc.co.th wSousUansUs:TasUnuNMDAUE« }
! (YOADIUANBAINSUWNANSOLALD
aoonunnou)
c fia \_
g/
E-mail |
e ) (- NISBIS:IVU
i - BrisdagdonaiBa/insBasIBa Jonsou
sunl/ene flafia .
aooeluuu
E-mail
"USUN AuEWULINagNSMNEsn® 91na” }
e tia layUs:oNdowidem@ 0105539066692
Funia/dhe fiadia N N C
E-mail 1755 B5.a1aWS10 94 N. a1aWS10 IIIOLWAUWAN
P . 1UAIONOLHAT NSLINW 10310
HausEn/avmAng \_ N

O aitnoutng O anan

LaudssamfLdans ST TA
~ louBuiNUNJB
Useangsia
fladia
nag
. sunAsnansing SaURIBL)
Fapszanuau - B S o
- @wASosIMOUBUMOU UruBoounswel

GiLeu/fe

1aun 609-2-01313-6
Tnsdwi fiadia

sans
E-mail \

HUNEIKG KINAOLMSENIANKANGASAODIDLAILHNOEVUOY 3 dU
Da:durhudevihs:mizonasosa: 30 oLASSSUITEUNMSOUSU

aulo@iacioaoumun AUEWEULNNAENSNDSSTTD ST R ATE GI

Tns : 085-485-8825 K30 www.sbdc.co.th VEWaulnagn s sl AT,




